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FUNDRAISING TIP SHEET  

 

1. MAKE YOUR OWN DONATION. It can be any amount, but know that your donation often sets 

the bar. If you’d like to see your donors give $25, start by making a $25 donation yourself. People 

are more likely to give if they see that you support your cause!  

2. SET UP YOUR FUNDRAISING PAGE. This is your online donation page and a great place to share 

your story about why you’re participating. Log in to the Participant Center to get started. 

Typically, your page is where you tell the more personal version of your story, include a photo 

and talk about where the money goes.  

3. WRITE YOUR FUNDRAISING LETTER. The more personal the better! Include a brief story of why 

you walk and a specific ask. Including a specific ask will often increase your donations. For 

example: ‘will you support my walk by donating $35 or more?’  

4. START WITH YOUR CLOSE CONTACTS. It’s always best to start by emailing or calling your closest 

family and friends because they’re the most likely to donate. Try sending some quick personal 

messages to your inner circle to build up momentum. Then use the email template in your 

Participant Center that you customized to reach all your other contacts.  

5. NOW MOVE TO SOCIAL MEDIA. After you send your first batch of emails, start posting on social 

media. Use Facebook to tag and thank people that have already donated while you’re asking 

for new donations. Include the link to your fundraising page to let people know what you’re 

doing. Include a specific ask for the best results!  

7. SEND FOLLOW UP EMAILS. You may feel like you’re nagging someone by sending multiple 

emails, but the reality is that people often need a reminder – so don’t feel bad about asking 

more than once! Use this email to thank the people who have already donated, update 

everyone on your progress (‘I already have 30% of my goal!’) and make a second ask. For 

example – ‘If you haven’t already donated, would you consider supporting my walk for $35?’  

8. CONTINUE UPDATING SOCIAL MEDIA. Keep publicly thanking people for their donations. It 

gives them credit, lets you say thank you and allows more people to hear about your walk!  

9. CONSIDER A SMALL FUNDRAISING EVENT. Another easy way to raise some funds is a small 

event – a restaurant night, bake sale or a yard sale. Keep it simple.  

10. SAY THANK YOU! This is the most important step in the entire process. Follow up with your 

donors to make sure they feel thanked for their contribution. You can send them details about 

your walk, a photo of you at the Walk and details about how the money is impacting a person 

supported by AHRC.  

 

NOW YOU CAN CELEBRATE! Know that the money you raised is making a positive difference for 

people with developmental disabilities. THANK YOU! 


